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Business Referrals ko
underestimate mat karo!

Bahut saare business owners referrals ko
ek bonus #TFd 8 — but sach ye hai ki
referrals ek sustainable growth engine hain.
Referrals sirf ek naam nahi — ar ek trusted
opportunity hoti hai jo 3Mde brand ko build
karti &.
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What makes referrals
so powerful?

» High trust factor

» Lower acquisition cost

» Faster closure rate

» Higher customer lifetime value

Analysis
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How to create a business
referral ecosystem?

» Happy clients ke saath relationship
maintain karo.

» Networking groups join karo (like BNI,
NIA, BBB, WBF etc).

» Automate tracking and appreciation.




G \HEMANT

/) KR. SHARMA

Why You Still Need Business
Leads Alongside Referrals? >

_ . _ [Education| =
» Business Referrals 31Tych! credibility aur reputation 2

ko showcase karte 8 — dfchd leads aapko naye %
territories aur markets & entry @< <l Hichl <d 8. \

1

» Business Referrals &t organic nature aur leads <t

targeted nature fBaeR ek balanced aur resilient
sales engine -Td &.
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How to Implement a Balanced
Approach Strategically?

» Measure and Monitor Both: Apne CRM aur
analytics tools mein referrals aur leads gi_l <

inflow aur conversion rates <pl 3¢

d

-3¢

d

track ahe.

» Customer Experience First: Happy customers &l
referrals la 9chd & — dI 310 service aur post-

sale processes @l refine <.
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Consultant’s role in building
a system

Unka expertise aapki team ko ¥t equip karta hai
aur aapko ek efficient system build 34 H support
ohdl & jisme referrals aur leads &I synchronized
B 8

A balanced acquisition strategy ko design aur
execute AT ek tricky aur time-consuming <™

g &.
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Conclusion: Referrals ko CONCLUSION
apna secret weapon banao

In short, referrals ek hidden growth engine zaroor 8,
_

AfchT sustainable aur scalable growth @& T aapko
referrals ke saath leads ka ¥t 9&l tarike se g&dHIe

cheAT dTieU.

Abhi apne business ke falT ek customised balanced
growth plan daR &4 aur Hemant Kr. Sharma ke 919
apni sales aur profitability ko next level pe = STU.
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Let’s Connect

Ready to Unlock New Opportunities?

Let's Connect & Grow Together!

WhatsApp, Call or Visit [www.hemant.co.in]

+91-9811681687

M team@hemant.co.in

Let’s build your growth network—together
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